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Noel is retired from one of the regional investment houses.  
He had started as a "runner" while taking college courses in 
the evening.  Over time, he moved upwardly through the 
organization, reaching his career pinnacle as the director of 
institutional client relations. 
 

Being a "Depression Era Baby", Noel often worried that he 
could lose his job, thus he was thrifty and invested very 
conservatively.  Now that he is retired, he worries about 
outliving his savings, especially given the history of 
longevity in the family and his remarkably good health.    

 

Since 1974, the dedicated staff and volunteers of Network of Victim Assistance (NOVA) 
of Bucks County have supported, counseled and empowered victims of sexual assault 
and other serious crimes. At the same time, NOVA has worked tirelessly to eliminate 
violence in Bucks County through advocacy, community education and prevention 
programs. 
 

As a nonprofit, community-based organization, NOVA’s many services are made 
possible through the financial support of federal, state and local government grants and 
contracts, United Way of Bucks County, and generous corporate, foundation and 
private donors. 
 

But what does that mean to you?    Everyone benefits. 

 

 It means the older people of your community 
who haven fallen prey to financial scams will 
have advocates to guide them through the 
legal process and help them secure 
compensation for their losses. It means 
middle-school-aged youngsters - perhaps your 
own children - are empowered to protect 
themselves from sexual predators because 
they’ve learned, among other tools and tactics, 
the simple rule NO: GO TELL from NOVA-
developed safety education and violence 
prevention programs. 
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Call us for information or an 
appointment to discuss your 
personal philanthropic goals: 

 

Greg D’Angelo 

                   215.721.8379 

Susan Fisher 

                        215.721.8374�

Case Study:� Donor:   Noel Chance  

Age:   77 

Family:   Widowed with no children 

Art Donor Carol Cymbor at Work. 

Phone: 800.660.4276 
Fax: 215.721.4010 
14 N. Main Street 
P. O. Box 64197 
Souderton, PA  18964 
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Note: Case studies, articles and commentary are included solely as educational information. Case studies are created from client 
composites with names changed to protect privacy. Articles and editorial comments are offered as an educational service to 
friends of Univest Foundation and may not always reflect our official position on any issue. Since case studies or articles may not 
always reflect the current Applicable Federal Rate or tax law, it may be necessary to reproduce any illustration to obtain updated 
information. If professional services are required, all persons should consult with their qualified professional advisors.  
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Although he makes donations to his church and the 
local hospital; Noel could never be accused of 
"overdosing on philanthropy".  "Will those charities 
take care of me if I run out of money?" he©d say. 
"Charity begins at home, besides, they©re going to 
get it when I die."  His estate plan calls for bequests 
to several nieces and close friends totaling 
$100,000.  The balance (currently $2.5 million) will 
go to several charities, including his church and the 
local hospital. 
 

Noel©s attorney has often tried to allay any fears 
about running out of money.  He also has suggested 
some options for lifetime philanthropy, but to no 
avail.  One day he asked Noel how he would feel 
about making a sizable gift to charity with the 
promise of getting it back.  Noel said he wasn©t 
interested in any "get rich schemes" or anything that 
would get him in trouble with the IRS.  His attorney 
replied that he was speaking about a Charitable 
Lead Trust; which the IRS has recognized since the 
Tax Reform Act of 1969.  He arranged for Noel to 
meet with Greg D©Angelo from Univest Foundation, 
who would explain how he could benefit from such a 
trust. 
 

Greg explained that a Charitable Lead Trust allows 
a donor to benefit charities for a period of time and 
then the remaining assets are distributed to family 
(Family Lead Trust), or instead, returned to the 
donor (Grantor Lead Trust).  He said a Grantor Lead 
Trust would be perfect for someone with Noel©s 
concern for financial security.  He suggested that a 
trust be established for a term of 2 or 3 years.  At 
the end of the trust term, Noel would have the option 
of establishing a new trust or, he would have the 
comfort of the returned funds should his financial 
situation change, dictating a suspension of 
philanthropy.  Greg also pointed out that Noel would 
receive an income tax deduction when the trust is 
established.  The one "drawback" would be that he 
would have to report the income earned by the trust 
on his own tax return; however, a solution would be 
to invest the trust in municipal bonds. 
 

 

Noel said that he would be willing to "risk" 
$250,000 for a 3-year trust.  Greg recommended a 
three percent payout.  This would provide $7,500 in 
annual charitable distributions and an income tax 
deduction of $20,554. 
 

Greg then suggested that Noel name Univest 
Foundation as the charitable beneficiary.  This 
would allow him to work with the Foundation on a 
plan to ultimately distribute the funds to other 
charities; thus increasing the efficiency of his 
philanthropy.  It would also provide him with the 
opportunity to review the "worthiness" of the 
charities named in his will, as well as explore other 
possible recipients for his charitable bequests. Noel 
thought that was a great idea, and told Greg he 
was glad to have been introduced to a charitable 
organization that focused on the donor, not just the 
donation. 

 

NOTE:  By recognizing and respecting Noel©s fear 
of having insufficient funds for future needs, his 
need to have some control over things, and his 
thriftiness, Greg raised Noel©s comfort and trust 
levels.  That made it possible for Noel to be willing 
to enter and begin to explore the world of planned 
giving.   
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It means a teenaged girl, who could be a member 
of your family, receives the counseling she needs 
to come to terms with a date rape incident. It 
means NOVA’s trained speakers raise awareness 
- of the newest ways to steal identities, the special 
abuses that target the growing elder population, 
how Megan’s Law works, staying safe on the 
Internet and protecting kids - by taking the 
message to your community via organizations 
such as service clubs and church groups - 
because knowledge is the best defense. 
 

It means a neighbor with a disability is at less risk 
of victimization because NOVA has worked 
extensively to develop safety and prevention 
curriculum for adults with disabilities and their 
caretakers. It means you can receive verified 
fraud and scam alerts right through your email. 
 

It means if you or someone you love has been 
victimized, someone is always there to listen and 
help. NOVA’s 24-hour crisis hotline - 1-800-675-
6900 - is answered by trained volunteers and staff 
who listen with care, reassurance and support. 
 

 

How you can help 
You can help NOVA fulfill its mission in three 
ways: financially, as a volunteer, and by spreading 
the word. 
 

 

 

Financially  
Watch for NOVA’s special fund raisers, such as the 
14th Galaxy Art Show & Sale at the Bucks County 
Courthouse held in October which included a Friday 
gala reception, basket raffle  and some exceptional 
works from 90 participating artists in various media. 
Throughout the year you can send a tax-deductible 
donation directly to NOVA’s main office, 2370 York 
Road, Suite B-1, Jamison PA 18929. Or you can 
give to United Way of Bucks County or to another 
organization that advances NOVA’s mission. If you’d 
like to consider NOVA in your estate and retirement 
planning, NOVA has partnered with Univest to help 
build its planned giving program.  
 

Volunteer  
“As much as I give, I receive so much more,” says 
one hotline volunteer. The free training prepares you 
to make a significant difference, since sometimes 
the call you take is the victim’s first time to speak 
about his or her experience to another person. Or 
become a member of the corps of volunteers at the 
NOVA Thrift Shop, 1628 Swamp Road, Fountainville 
PA, proceeds from which support NOVA services 
and its three offices in Perkasie, Jamison and 
Levittown. Call 215-249-8000. 
 

Spread the word  
Tell others about NOVA’s work and direct your 
listeners to the website at www.NOVABucks.org, the 
crisis hotline at 1-800-675-6900, or NOVA’s main 
office in Jamison at 215.343.6543. 
 

Submitted by the Office Staff at NOVA. 
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U.S. charitable giving reached a new record in 2006, an estimated $295.02 billion, 
according to Giving USA 2007, the yearbook of philanthropy published by Giving USA 
Foundation   (TM)   and  researched   and  written   by the  Center  on  Philanthropy at  
Indiana University. 
 

Donors  gave an  estimated  $11.97  billion  more than in 2005, a 4.2 percent increase 
(1.0 percent adjusted  for inflation)  over  a   revised  estimate   for   2005  of   $283.05 
billion.   "It   is   impressive   that   giving   continued   to    rise   in    2006,    especially   
following   the   unprecedented    levels   of    disaster  giving  in  2005,"  said  Richard 
T. Jolly, chair of Giving USA Foundation. 
 

"While headlines focus on ©mega-gifts,© they represented 1.3 percent of the total, "said 
George C. Ruotolo Jr., CFRE, chair of Giving Institute: Leading Consultants to Non-
Profits, parent organization of the Foundation. " About 65 percent of households 
with incomes lower than $100,000 give to charity. That is higher than the 
percentage who vote or read a Sunday newspaper” . 

 
Giving by individuals is always the largest single source of donations, according to the 
report. It rose by 4.4 percent. (1.2 percent adjusted for inflation) to an estimated 
$222.89 billion and accounts for 75.6 percent of all estimated giving in 2006. 
 

Charitable bequests are estimated in 2006 to be $22.91 billion, a 2.1 percent drop     
(-5.1 percent adjusted for inflation) from the revised value for 2005, which is based on 
IRS records and is now $23.40 billion. New IRS information about 2005 shows a very 
large change in giving by  the wealthiest estates.  Charitable bequests in 2006 are 7.8 

percent of the estimated total. 
 

Foundation grantmaking, as recorded by the Foundation Center and reported in 
Giving USA,  rose  12.6  percent  (9.1 percent adjusted for inflation) to $36.5 billion. 
The  increase was because of  growth  in the number of foundations and  because  
the stock  market  rose  very rapidly in 2006.  Foundations  make  grants  based in 
part on the  value of their assets, and  when asset  values rise  quickly,  grantmaking 
increases.    Foundation   giving   accounts   for   12.4   percent   of    total    estimated  
charitable giving in 2006. 
 

Donations  by  corporations  and  corporate  foundations  are  estimated  to be $12.72 
billion in 2006. This is a decline of 7.6 percent (-10.5 percent adjusted for inflation). 
The decline reflects the extraordinary gifts in 2005 for disaster relief as well as a slow-
down in the rate of growth for non- disaster-related corporate giving. Without the 2005 
disaster relief gifts included, corporate giving is estimated to have increased 1.5 
percent in 2006 (a drop of 1.7 percent when adjusted for inflation). 
 

 

A Note about Inflation Adjustments 
 

Inflation-adjusted rates of change are based on estimates calculated using a Bureau 
of Labor Statistics inflation converter, which rounds to two decimal points. When 
comparing the inflation-adjusted rates of change to rates of change in current dollars, 
the difference between the two is not a constant 3.1 percentage points (the rate of 
inflation used in the BLS converter for 2006). This is a by-product of the rounding and 
is not due to the use of a different measure of inflation or an error in calculation.  

 

SOURCE Giving USA Foundation 


